
 Pipeline key for securing healthy 
growth long-term with an ambition to 
replenish and optimize risk/reward 

1) Includes risk adjusted sales of all current and future pipeline programs; 2) Includes sales of Ogsiveo, Gomekli and Pimicotinib; 3) Includes sales of Erbitux, Bavencio, 
Tepmetko, Mavenclad and Rebif 4) Includes sales of all respective brands and “other” Healthcare sales; Acronyms: CM&E = Cardiovascular, Metabolism and Endocrinology; 
N&I = Neurology and Immunology; CAGR = Compound Annual Growth Rate; LSD = Low-Single-Digit; MSD = Mid-Single-Digit 

Healthcare Sales (illustrative)

 Rare Diseases driving improvement of    
mid-term growth outlook with focus on 
successful execution of launches 

 Resilient growth of CM&E and Fertility 
to broadly balance maturing trends in 
Oncology and N&I

Shaping the future of Healthcare by evolving strategic priorities  

Pipeline1 Rare Diseases2 Oncology and N&I3 CM&E and Fertility4

Today Mid-term Long-term

Healthcare
Building Strong Rare Diseases Platform and Expanding the Pipeline 



Global Specialty Innovator

LSD to MSD

Organic sales growth 
ambition (CAGR in %)

Acronyms: CAGR = Compound Annual Growth Rate; LSD = Low-Single-Digit; MSD = Mid-Single-Digit; LOE = Loss Of Exclusivity  

SpringWorks acquisition 
accelerating growth profile 

Near-term organic growth 
affected by Mavenclad LOE

Mid-term ambition mainly 
driven by Rare Diseases uptake

Expanded portfolio 
delivers growth uplift

2026 trending 
around LSD  

Healthcare
Raising Healthcare Mid-Term Growth Ambition

Today Mid-term2026
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